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Characterization of industry relationships in oncology.
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Background: Collaborative relationships between academic oncology and the pharmaceutical industry
are essential for therapeutic development in oncology. Despite this, formal training and mentorship in
developing productive industry collaborations are not routinely included in oncology training. Since lit-
tle research has been done to characterize and optimize the efficiency of these relationships, we
sought to better understand the nature of such collaborations in order to identify areas for optimization.
Methods: An electronic survey was administered to 1000 randomly selected ASCO members. The sur-
vey included 23 questions eliciting demographic and practice information, and 26 questions eliciting
respondents’ views around oncology-industry collaborations. Survey results were analyzed using de-
scriptive statistics. Results: There were 225 survey respondents. Most were from the United States
(70%), worked at an academic institution (60.1%), worked in medical oncology (81.2%), and had an
active relationship with industry (85.8%). 26.7 % of respondents reported difficulty establishing a re-
lationship with industry collaborators. Many relied on federal (39.5%) or departmental (30.2%) fund-
ing to supplement their research ventures. Partnerships were initiated by the respondents themselves
(34.6%) or industry partners (31.9%) with similar frequency, whereas institutional affiliations
(15.7%) and collaborative groups (5.8%) were reported as less common means for establishing collab-
orations. The majority (85.3%) of respondents stated these collaborations were of importance to their
career. Inclusion in industry sponsored trials (71.1%) and commitment to research funding (66.3%)
were considered early signs of a productive relationship, whereas lack of effective communication
(86.1%) or little engagement by senior industry leadership (63.1%) were early red flags. Most respond-
ents (75%) did not report having had mentorship in developing these relationships. Scientific integrity
was generally thought to be preserved (92%) and there was little concern over the quality of the collab-
orative product (95%). Many shared concern over potential conflict of interest if a compensated rela-
tionship promoted an industry product for clinical care/research (60%), yet also stated these
relationships did not shape their interactions with patients (67%). Conclusions: This study provides
novel data characterizing the nature of collaborative industry-academia relationships in oncology.
While respondents considered these collaborations an important part of clinical and academic oncolo-
gy, formal education or mentorship around these relationships is rare. Further study exploring the
structure of effective industry collaborations, optimizing methods to provide education in this area at
all career stages, navigating conflict of interest issues in these relationships, and understanding indus-
try perspectives is warranted. Research Sponsor: None.
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